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of Brookfield Residential Property 
Services, a leading global provider 
of real estate and relocation servic-
es, technology, and knowledge.

“As a family-owned residential 
real estate agency, it was impor-
tant that we chose a partner who 
is in line with our vision; a highly 
skilled company that is committed 
to proving the very best in customer 
service, and the Real Living brand is 
a perfect fit,” commented Norwood 
Group Residential Chairman Karl 
Norwood. He added, “This is an ex-
citing time for The Norwood Group 
Residential, we see this affiliation 
as the perfect opportunity to step 
up our capabilities, with the overall 
goal of spearheading a technologi-
cally advanced, client-centric real 
estate agency.”

Recently hired 
Senior Vice Presi-
dent of Residential 
Real Estate for The 
Norwood Group 
Residential, Edward 
Buczynski will fo-
cus on the rebrand-
ing efforts for be 
Real Living | The 
Norwood Group, 
ensuring that the 
transition is a seam-
less process. Buc-
zynski’s vast real es-
tate expertise dates 
back nearly 30 years 

with an impressive resume includ-
ing past positions as President for 
the Greater Nashua Board of Real-
tors and Vice President of Strategic 
Initiatives for ERA Franchise Sys-
tems.

“We are thrilled to be unveiling 
this new venture for The Norwood 
Group Residential. Over the next six 
months we will be undergoing a to-
tal rebranding, while receiving the 
tools necessary to meet the growing 
challenges of the real estate market-
place,” commented Buczynski. 

With nearly 40 years of residential 
real estate experience, Nancy (Nor-
wood) Pomerleau will continue to 
play a lead role as the managing bro-
ker for Real Living | The Norwood 
Group. Nancy has been an integral 
part in the growth and success of 

the award-winning 
real estate agency.

For more infor-
mation about Real 
Living, visit www.
realliving.com or 
additional informa-
tion about The Nor-
wood Group Resi-
dential, visit www.
thenorwoodgroup.
com.

The Norwood 
Group’s office is lo-
cated at 46 Route 
101-A in Amherst, 
NH.
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Business
Business Survival in Tough   
Economic Times

Andrew Rowe Joins Retail Gift Card Assoc.
Trombly Speaks to Rotary on “Eat 
Local” Topic

MILFORD – Sean Trombly, own-
er of Trombly Gardens and Sunny 
Prairie Farm on North River Road 
in Milford, was the guest speaker at 
a recent Milford Rotary Club meet-
ing. Trombly was invited to give 
a presentation about local and re-
gional agriculture in recognition of 
August being designated as Eat Lo-
cal Month by the New Hampshire 
Department of Agriculture, Mar-
kets and Food. During his presenta-
tion, Trombly noted that Hillsbor-
ough and Rockingham counties are 
ranked, respectively, 37th and 38th 
in direct sales to consumers out of 
over 3000 counties nationwide. In 
Hillsborough County the value of 
those sales is $3,706,000. Addition-
ally, Hillsborough County leads the 

state in acreage used for vegetables 
harvested for sale and for sweet 
corn production. The Eat Local 
Month initiative aims to promote 
NH grown foods and to increase 
public awareness and support for lo-
cal agriculture. 

Celebrating its 60th anniversary, 
the Milford Rotary Club serves Am-
herst, Milford, Mont Vernon, Wil-
ton and Lyndeborough, and meets 
on Wednesdays at the Community 
House in Milford. The Rotary motto 
is “Service above self” and the Mil-
ford club has a long tradition of sup-
porting local, regional and interna-
tional endeavors that seek to build 
better communities, improve qual-
ity of life and promote peace and 
goodwill. 

NASHUA - Join the Greater 
Nashua Business and Professional 
Women’s (BPW) organization at the 
Crowne Plaza in Nashua on Sep-
tember 16th, when Marilyn Bogue, 
Lead Lender Relations Specialist for 
the US Small Business Administra-
tion will speak about leading your 
company through difficult eco-
nomic times.  There are moves you 
can make to not only survive, but to 
emerge stronger and fitter and ready 
to grow. 

Marilyn will talk about the coun-
seling, networking, and financing 
resources and programs available 
to help small business owners in 
southern New Hampshire.   

Marilyn Bogue recently joined 
SBA’s New Hampshire District 
Office as Lead Lender Relations 
Specialist. She is responsible for 
delivering SBA’s programs and ser-
vices to lenders and business own-
ers throughout the state, with a fo-
cus on underserved markets such as 
businesses owned by women, veter-
ans, exporters, and minorities. 

The luncheon takes place on 
Thursday September 16th, from 
11:00 am - 1:00 pm at the Crowne 
Plaza, Exit 8, Nashua, NH. The cost 

is $16.00 for members and $20.00 
for non-members. An RSVP is not 
required. The meeting includes net-
working, buffet lunch, and speaker.

For additional information con-
tact  membership@bpwnashua.com 
or visit the web at http://www.BP-
WNashua.com or leave a message 
on our toll free 24/7 voicemail num-
ber: 866-816-6817.

AMHERST – The Retail Gift 
Card Association (RGCA) today an-
nounced that Andrew Rowe is join-
ing the association as President & 
Executive Director. In this capacity 
Rowe will be responsible the day-to-
day management of the Association, 
building membership, tracking leg-
islative issues that affect gift cards 
and working with the Board of Di-
rectors to further the Association’s 
objectives.

“We are very excited to have An-
drew join the RGCA – this repre-
sents a pivotal milestone for us” said 
Carman Wenkoff, Card Program 
Manager for the Subway Card pro-
grams and Chairman of the RGCA. 
“His experience in the payments 
industry and his publishing back-

ground will greatly increase our 
outreach capabilities and expand 
the Association’s ability to proac-
tively address gift card concerns and 
issues making it easier for everyone 
to understand and benefit from gift 
card products and services.”

Prior to joining The RGCA, An-
drew held a number of positions 
at SourceMedia, where his career 
spanned 14 years. Most recently he 
was Vice President/Group Publish-
er of the Payments Group where he 
oversaw the development of Pay-
mentsSource. 

Andrew holds a BA in English 
from the University of New Hamp-
shire and resides in Southern New 
Hampshire with his two children.

Offering a wide range of styles, options and upgrades  
so you can put a personal stamp on your new home 

Low maintenance, Energy Star® certified detached  
condos from NH’s premier builder, Stabile Homes 

www.stabilehomes.com 

Milford, NH 
603-672-0224

Prices starting at $279,900 

Amherst, NH 
603-673-3359

Prices starting at $354,281 

Your Home...Your Way 

Prime Office Space
•	200 Sq ft
•	Sunny, well-lit location
•	Wireless internet available
•	Just off of 101 in Amherst, near

center of Village
•	Utilities included
•	Quiet	office	space
•	Recently	repainted	and	recarpeted

Call Kathy for more information, 
or to view at 557-2038

Carole’s Back!

Carole Byatt
Presidents CounCil

I am delighted that after 17 years of managing the award winning Coldwell Bankers 
offices in both Amherst and Bedford, I shall once more be working with home buyers and 
sellers and providing them with my many years of experience marketing SNH real estate.
If I can be of assistance to you please call 603-321-5279
OR E-MAIL CAROLE.BYATT@NEMOVES.COM

Office: 603-471-0777

101 Chestnut Hill Road, Amherst Custom 10 room ranch 
with panoramic mountain views. One level living with exciting 
open floor plan  Private 3.5 acre setting. In-law potential. 
Offered at $459,000

Visit Our Website: www.historicprop.com

1750 Center Chimney Colonial located on the 
Village Green.  Large rooms throughout, this 
4400 square foot home is on the market for 
the first time in many years. 12 rooms with 
5-6 bedrooms there is plenty of space to raise 
a family or have the grandchildren come visit. 
Walk to schools, churches, playgrounds you 
are right there in the center of a vibrant yet quiet 
New England Town setting. Large oversize in town 
lot. $875,000. 

Own this property for $1825/month with 
today’s interest rates. Priced $120k below 

assesed value. Custom built colonial on 5 acre lot 
surrounded by conservation land. Peaceful, private, 

serene setting yet only minutes from Amherst Village. 
Open concept kitchen, dining room with fireplace 1st 

floor office with built-in bookshelves. Large Great 
room with fireplace/woodstove and vaulted ceilings 

provides wonderful space for entertaining and opens 
to a 4 season sunroom. Living room and other sitting 

room complete the oversized first floor living space. 
Grounds are nicely landscaped and include a beauti-

ful small granite quarry. Was $495,000.

“Preserving the Heritage of 
Northern New England”

Amherst homes sUre to PLeAse!

Call David 
654-8970

Reduced to $459, 000!

New!

 Amherst  $539,900
Hidden treasure! 4BR, 3 BA’s 
Colonial nestled in woods Sit-
uated on 5+ acres.  Fabulous 
upgrades, Mahogany deck, 
Grand foyer entry, formal liv-
ing room and dining room Eat 
in kitchen w/French doors to 

deck & patio.

New!

Amherst  $949,500
Elegant 4BR, 4BA Colonial 

located on 5+ priv.
Acres with spectacular south-
erly views.  Spacious foyer, 
high ceilings, spectacular 

Fireplaces and much more, 
like coming home

to your own private retreat.

Amherst  $347,000
Desirable 4BR, 3BA Colonial 
with front to back family room 
w/wet bar and fireplace, large 
kitchen, 4 season sunroom, 
wonderful large kitchen w/is-

land and so much more.

New!

Amherst $324,900
Updated 9 rm Colonial close 

to Village. Remodeled kitchen, 
4 bdrm-3 ½ baths. Beautiful 

hardwoods. Walkout LL offers 
bonus room, kitchenette area, 

bath.

New!

Whiting FArm
estAtes subdivision

Amherst - 6 Beautiful 
wooded lots with paved roads 

Approved septic design, 
public road ends with Large 
cul-de-sac. Lots range from 

$181,000-$189,000.

Visit our state-of-
the-art website to 

view all our featured 
properties and other 
Real Estate listings!

www.RealLivingNorwood.com

Affliated with

46 Route 101A, 
Amherst, NH
603-673-1775	
116 South River Road, 
Bedford, NH
603-472-4400

It’s got to be real.

Your GatewaY to a Career in real estate
NH Real Estate Pre-Licensing Course
Hosted by: Real Living/The Norwood Group
$299 includes materials, beginning Sept. 9th in Bedford, NH
Details and to register, email: johndoran@johndoran.com
Or call John @ 603-566-9921

Siobhan Dalton
RealtoR, CRS

Spectacular soaring Amherst contemporary, beautifully blending 20th century design w/true 
warmth & tradition of N.E. Over 3,000 sf, 13 rooms, 1st fl master w/ spa bath and wall of win-
dows(brings nature inside,) idyllic ingrnd Gunite pool, oversized brick floored screenporch, post & 
beam const. flexible floor plan, cent. air throughout, vaulted and cathedral ceilings, approx.5 ac. 
of glorious landscaped grounds abutting bucolic Lincoln Pond. All yours for $425,000. 

Offered by Siobhan Dalton CBRB call 582-6932 for an appt.
OR E-MAIL SIOBhAN.DALtON@NEMOvES.COM

Office: 603-673-4000 X205
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Joe Casey, Amherst, NH resident since 1977, is back at Sunnyside Acura.

Top Sales Leader Returns to Post

ADVERTORIAL ADVERTORIAL ADVERTORIAL

NASHUA — Upon early retire-
ment from DEC in 1994, Joe Casey 
took a position of Sales Associate for 
Sunnyside Acura in Nashua in July 
1995. Since then he has achieved the 
Acura Council of Sales Excellence 
Awards with the Silver, Gold and 
the Gold Master levels. Although he 
actually retired in June 2007, he was 
asked to do some Sales Training for 
Sunnyside, which eventually turned 
into a full time position as Sales As-
sociate in October 2008. 

“Since then, I have enjoyed mak-
ing acquaintences with my past cus-
tomers, and in 2009 I was awarded 
the Silver Level Council of Sales Ex-
cellence.” 

His vast professional sales experi-
ence has provided high levels of cus-
tomer satisfaction with purchases 
of new or used pre-owned vehicles 
from Sunnyside Acura. 

When not assisting customers, 
Joe enjoys skiing, gardening and be-

ing with his three children and 2 
grandchildren, who all live in New 
Hampshire.
About Sunnyside Acura

In business since 1988, Sunnyside 
Acura is a full service dealership 
that prides itself in customer satis-
faction, and offers a “100% Money 
Back Guarantee” on all new or cer-
tified pre-owned Acura vehicles. 

With an overall customer satisfac-
tion score of 98.7 through July 2010, 
Sunnyside offers an unmatched 
commitment to their customers. 

Sunnyside provides loaner vehi-
cles for customers or shuttle service 
to local office parks or shopping cen-
ters. The dedicated and well trained 
sales staff is available seven days a 
week to assist customers with all of 
their automotive needs.

Sunnyside Acura is located at 482 
Amherst St. (Rte. 101A) in Nashua, 
and can be reached at 880-6550.

Sign showing the new logo.

Marilyn Bogue

Sean Trombly, owner of Trombly Gardens and Sunny Prairie Farm.


